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Legal Advice

All systems, letters, scripts, forms, advice, and recommendations in any book,
DVD, audio CD, data CD, or other media should be approved through your real
estate broker and legal counsel prior to any implementation. No legal advice is
given by Sanford Systems or its authorized reseller and none should be assumed

from the attached documents.
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Copyright Permission

As purchaser of Walter Sanford’s Insider Investing for Real Estate Agents, you are
hereby authorized to use all systems contained in this work subject to broker and
legal counsel for the purchaser’s real estate brokerage and investing business. You
are to use the concepts in this system for the purpose for which they are intended
and to reproduce the forms for such purpose. Such reproduction requires no further
permission from the author, publisher, or reseller and does not require the payment
of any permission fee.

The reproduction of any form for sale, for incorporation in any publication intended
for sale, for use in training programs, or for the insertion in any publication (whether
print or digital) is prohibited without the permission of and credit to the author and
publisher: Walter Sanford, Sanford Systems and Strategies, C/O Walters Legacy,
27246 Hawks Nest Circle, Wesley Chapel, FL 33544.
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Author
Sanford Systems and Strategies

Insider Investing for Real Estate Agents www.walterslegacy.store
help @walterslegacy.store




Introduction

When I first started investing, I never dreamed that I would become a real estate
broker. When I became a real estate broker, I never dreamed that my investing
experience and activities would help me so much in my new brokerage business.

As my experience and skill level grew over the years, the two businesses, which
were distinctly different yet used the same tools, became intertwined to the point
where each investment contained aspects of my brokerage business and each
brokerage transaction was a potential investment.

Real estate brokers and agents are going to be pleasantly surprised and excited
to learn the strategies in this book. Whether it is to find buyers from among your
tenants or inventory from your sellers, working both businesses at the same time,
ethically and honestly, has the potential for greatly increasing your income.

Many times, in my real estate brokerage career, I relied on the gains made
through my investing activities to fight the burnout from consistently jumping
through hoops for my clients. The businesses are complementary and extremely
profitable using the conservative methods presented in this book.

As areal estate broker or agent, you are going to find that meeting the
demands of your position is just like holding a seat on the stock exchange. You
are at ground zero tracking your inventory and negotiating with buyers and
tenants through the relationships that you foster on both sides of these two
great businesses

I have been one of the top real estate trainers in the country for the past 10
years, and [ was one of the top real estate agents in North America during the
1980s and 1990s. Over time, my company has developed numerous systems that
allow you to duplicate the systems that many top agents have used with great
success. The systems in this book will allow you to achieve the dreams you have
for you and your family-they did for me

Sincerely,

777

Walter Sanford
Owner/Originator of Sanford Systems and Strategies
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